


Case Acceptance Frustrations?

Who Else Wants Predictable Case Acceptance for Elective Dentistry Right Now and
Be Ready to Massively Profit in the Emerging New Dental Economy?

Who is this Dentist and why Is he tell-
ing the harsh troth about the secrets to
case acceptance in YZ/JR practice?

Fellow Clinician,

Have You Experienced ANY of
These “Dirty Dozen” Case Accep-

tance Frustrations?

1. Not knowing what to present (photos, technology,

models, etc.) to get to yes?

2. Patients not “owning” problems or “valuing” oral health?

3. Seeing financially unqualified patients or patients having “sticker shock”
at the fee?

4. Presenting to patients not ready for treatment?

5. Poor case acceptance with big $$ cases?

6. Hygiene patients not accepting more complete care?

7. Work-up, diagnosis, and preparing for case presentations is a time in-
vestment drain?

8. Counseling patients who aren’t ready emotionally or financially for treat-
ment?

9. Patients always pick the cheapest option?

10.Your recommendations overwhelm the patients?

11.Patient’s not trusting the options you give?

12.Not knowing how or when to follow-up ?

If you said yes to one or more of the above, there’s good news. James has put
together a System that eliminates every one of the 12 frustrations.

A successful restorative clinician whose cases average over $38K per patient, Dr.
James McAnally has taught dentists in over 40 countries and 6 continents how to
supercharge and systematize their case acceptance (sales) process for complex care
patients (implants & reconstructions). At any time, only 5 dozen Elite dentists, each
investing $15K-$25K per year, are allowed entry into his top level Programs for their
marketing and case acceptance success.

For doctors fed-up with the ‘dirty dozen’ case acceptance frustrations and who are
ready for a solution by a real 21* century clinician, his trademarked Maximum Case
Acceptance System™ is being made available to you via a one of a kind Program
that doesn’t require travel or attending live meetings.

This Introductory DVD to the Maximum Case Acceptance System™ is the first
step for you to gain predictable case acceptance for large elective cases. On it, James
reveals the dark underbelly of the major MYTHS circulating in dentistry related to
case acceptance and dental “sales.” You'll be pleased to find that nene of the solu-
tions for case acceptance with elective cases requires the use of high-pressure sales

techniques, memorizing a bunch of “sales closes,” making any major changes in your
clinical procedures, or spending time revisiting the ineffective model of “educating”
patients.

The Intro. DVD will immediately improve your current case acceptance by revealing
two dentist behavioral patterns that if ignored automatically reduce acceptance and
success, the 3 dirty little secrets that labs, supply houses, CE courses, and equipment
manufacturers are hiding from you, why credentials, CE, logic, and “sales closes”
aren’t critical to case acceptance, the biggest clinical opportunity that exists in every
market and the one capability used to harvest it, why ‘big ticket’ items like dental
implants, cosmetic dentistry and reconstructions require a systematic sales process,
ways to eliminate all competitors and finally get the fees you deserve and how “change
or die” is a critical concept for practice success in the new dental economy emerging
outside your front door right now—which will leave many dentists by the wayside.

Like it or not, the new dental economy forming around your practice is allowing
only those dentists with access to the powerful concepts in the Maximum Case Ac-
ceptance System™ to maximize their cases going to treatment, help more patients
with serious problems, remain free of insurance constraints and experience high levels
of PROFIT. If you're too “professional” to apply the science of persuasion to help
patients needing your advanced skills, you'll hate James. But if you're ready for a
fresh, frank voice encouraging and empowering you to get more return on your efforts
and to get the insider’s truth on what “sells” major elective treatment plans, you'll be
thrilled to have discovered him.

Every month over 26,000 dentists worldwide devour his writings. The most suc-
cessful dentists take his concepts and elevate their success to even higher levels. Asa

A Revolutionary New System for Gaining Case Accep-
tance. Just for Us Dentists, Specifically for 21st

Century Fees & Treatment Plans Beyond Insurance.

veloped by a Fellow ‘in the trenches’ Dentist

De-

trusted management, marketing and sales advisor to the most successful Elite Dentists,
James commands $14,997 for his one day practice makeover sessions. HE'LL DARE YOU to
think differently and more creatively about your case acceptance possibilities AND PRE-
SENT THE TOUGH-MINDED, PRAGMATIC STRATEGIES NECESSARY to put
more of your skills to full use helping more patients.

Take advantage of this special offer and get the DVD that reveals what’s behind the “dirty
dozen” frustrations preventing predictable case acceptance for you. Don’t let your competi-
tors get to it before you. Take your first step for success in the new dental economy and let
the Intro. DVD start putting into place your Maximum Case Acceptance System™ today!

“Within 3 weeks of starting to Implement the Maximum Case Acceptance
System™, | closed 2 cases for $30,000! | just opened my practice in February
and don’t even have all my Systems in place yet!ll”

Dr. Ivan Terrero, Bonita Springs, Fl
“The first presentation where James' told his marketing and case acceptance
insider secrefs, resulted in two cases over $50,000 being closed in my prac-
fice.”

Dr. Wes Moore, Fellow, ICOI
“As a long-time student of sales as both dentist & lab owner, I've been around
long enough fo know whose telling it like it is or simply filing the room with re-
cycled ‘hot air.” James’s Case Acceptance System is the Real Deal. Salesin
dentfistry has evolved. In the 70’s, it was Walter Hailey, then Paul Homoly, and
now for the 21st century, Dr. James McAnally. For dentists who want accep-
tance on more comprehensive treatment plans AND at higher fees, James is
their man, and this is THE System to deliver it.”

Dr. Larry Brooks, CEO, Smile-Vision

|| || || || || || ||
Order Dr. McAnally’s Introduction to the Maxi-
mum Case Acceptance System™ DVD for $297
(40% off the full price of $497.00) by June 15th
and get $283.95 in FREE Marketing and Case Ac-
ceptance Tools!
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____YES! James, I want to get started on the road to better case acceptance on ALL my cases big and small. Send Me

I the Intro. to the Maximum Case Acceptance System™ DVD for only $297 +S/H (40% off the $497.00 regular price) I
plus My FREE Marketing and Case Acceptance Boosters—Your Book & 2 FREE Months of the Gold Elite Docs
Strategies™ Letter; All Written Just for Implant & Cosmetic Dentists Like Me with Advanced Skills. I Understand
My Investment is Tax Deductible and Fully Guaranteed!

it Do i 4 | Intro.to f
e —— e Giov =l Maximum Case
rumB!ggest

Marketing Secrets Acceptance

Program™ DVD
Dental Trader I
Deadline
June 15th I
2009 I

fiow in Defy ihe Udds &
Mouth Dental Cases

s L M Amaily, DO, FAGU, FACOH, ML
Chita Mulling, Mhenie Sucoeis Decher™

$497 $297 (40% off1) $284.00 FREE!!  $2995 FREE!! ]

Acceptance Form

Card holder’s name:

Business Name:

Business Address:

Telephone: Doctor’s Eyes ONLY E-Mail:
Type of card: Visa Amex MC

Credit card #:

3 or 4 digit security code Expiration date:

Name as it appears on the card:

Billing address for card:

I authorize Dental Idea Lab to charge the above credit card according to our current agreement:

Signature of cardholder:

Date:

My signature authorizes Dental Idea Lab/Big Case Marketing to apply the above sum to my card.

Agreement Not to Distribute: My signature above attests to my agreement and acknowledgement that I’m am
purchasing a trademarked system and that the materials provided by my purchase of this System are for use in
one practice, are not to be copied, distributed, transferred or resold.

Please fax this page to 617-924-8163

Call 617-600-4520 TO ORDER OVER THE PHONE
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Esthetic Professionals
DENTAL EDUCATION

Finding passion and profit
In your practice.

Comprehensive Esthetic Residency

“Making dentists more successful for over 22 years”

Starts September 18th, 2009 « 196 CE and AGD Credits
Hands-on
o gl

Course Highlights

Advanced Diagnosis & Treatment Planning
Function analysis, articulators selection and use

Communication Techniques
Digital photography hands-on workshop
Image Management & Manipulation

Direct Esthetic Restorations

Anterior direct bonding workshop

Posterior composite hands-on workshop
Contemporary esthetic restorative materials
Direct/ indirect restorations

Practice Building
Building a successful restorative practice

Implants
The anteriorimplant:
Meeting the esthetic challenge

Indirect Esthetic Restorations
Chair-side color modification of ceramic restorations
Inlays, onlays, conservative bridge alternatives

Financi ng OptiOﬂS Available! Comprehensive ceramic veneers series
Ceramic bridges
Esthetic provisionals
WatCh LIVE on the All ceramic crowns
web or on-demand! Selecting the “Right” ceramic

Esthetic Peridontal Prochedure for the GP
“Double your education time at 1/2 the unit cost.  Plasty,elongation, grafting, and augmentation  csdemy

General Dentistry

We encourage you to do a comparison!” PACE

Program Approval for
Continuing Education

Limited Attendance, Call Today!  win a FREE Residency Tuition and other great prizes
1-877-EP4-DDS1 (374-3371) Visit www.EstheticProfessionals.com



his class was awesome ! It was a great learning
experience that has enabled me to take my practice
to a higher level. | have a lot more to offer my patients
thanks to the Residency."

- Dr. David Feldman — Long Beach, California

One of the only programs
offering live patient treatment
(54+ Hours)

Lecture

Introduction
For the last 22 years, this residency program has made hundreds of dentists more successful, happier,and knowledgeable, in all
areas of contemporary esthetic restorative dentistry. The purpose of this unique lecture, hands-on laboratory and clinical program
is to provide a comprehensive educational experience that any dentist will benefit from. Learn the clinical techniques and
materials necessary to successfully master these contemporary procedures and how to introduce them into a practice. Start
practicing smarter, easier, and improve the bottom line.

Faculty

Dr. Bruce J. Crispin, Dr. Kristi Crispin, Dr. Bill Kimball, Joe Weisz CDT, Dr. Edmond Hewlett, Dr. Todd Snyder,
Dr. James Peyton, Dr. Paul Belvedere, Dr. Jerry Woolf, Dr. Joseph Kan, Dr. Marilyn Calvo, Dr. Tannaz Goodjohn,
Dr. Afshin Azimi, Dr. Jack Ringer, Dr. Stuart Rubin

Tuition $9365 If you register by June 30th, 2009 with the check below
$9865 (Regular Tuition) Financing Options Inquire

“An individual course which displays the AACD Recommended Private Education Course logo has a curriculum recommended by the American Academy of Cosmetic Dentistry. It may prove
helpful in gaining knowledge necessary for the Academy's Accreditation credential. Successful completion of this course does not guarantee Accreditation. Additional information about the
Accreditation credentialing process is available by contacting the AACD at 800-543-9220 or www.aacd.com."

Mail: 18981 Ventura Blvd. Suite 200 Tarzana, CA 91356 Fax: 818.758. 3559 Call: 818 .758.3557






Would you like a professional design
like this for your dental practice?

Letterhead and Envelope customized for your
practice with full color design on premium linen

Visit our website or call American Business Card and enhance paper. Now available in boxes of 250.

your professional image today with foiled, embossed, full
color marketing materials on premium linen paper.
* Look inside for a special gift from

* Business Cards @ Appointment Reminders American Business Card

* Letterhead * Die-Cut Appointment Reminders

* Envelopes * Peel & Stick Appointment Reminders

e Postcards * Magnet Business Cards Qﬁf@%

° No]‘epqu ° ngnef quendqrs AMEEICAN www.AmericanBusinessCard.com

* Folding Cards  ® New Patient Folders | 800-555-2234






AN AWARD WINNER INTERNATIONAL ORGANIZATION
PROMOTING EXCELLENCE IN DENTAL EDUCATION
Over 1850 Members Strong

Presents
A Must attend seminar for you and your staff

PREDICTABLE ESTHETIC EXCELLENCE
FOR GENERAL DENTIST

BY
TONY SOILEAU, DMD

On
MAY 31ST, 2009 (Sunday) 9:00 am till 5:00 pm

(AGD & CA Board 7 hrs C.E. units)
At

RADISSON HoTEL SAN JOSE AIRPORT

1471 NORTH 4TH STREET, SAN JOSE CA 95112

( Please print in capital letters or attach your business card )

Name DR/RDH/RDA/DA Lic no
Circle one First Middle Initial Last
Address
City State Zip
Phone no Fax no e-mail
ARE YOU A PDS MEMBER YES NO Membership no
COMPLIMENTARY BREAKFAST, LUNCH & PARKING INCLUDED
REGISTRATION FEE Before May 23rd, 2009 After May 24th, 2009
Non-members $109.00 $119.00
Members $99.00 $109.00
Hygienist/R.D.A.Non-members $89.00 $99.00
Members $79.00 $89.00

FOR REGISTRATION / MEMBERSHIP / STAFF DISCOUNT OVER THE PHONE PLEASE CALL

TOLL FREE 1-866-422-5573 (1-866-4-CALL-PDS) OR 909-933-9076
We accept Visa, Master card, American Express & Discover
VISIT US ON OUR WEB SITE: WWW PDSOCIETY. COM TO DOWNLOAD MEMBERSHIP FORM

Make check ble t
Dr. R. Salwan e e;Dgaya e Dr. D.P. Singh Nagra

President 815 W. HOLT BLVD. STE #402 ONTARIO, CA 91762 Chairman

/




Dr. Tony Soileau

cv

Tony is a general dentist from Lafayette, Louisiana. He was born and raised in south
Louisiana, which makes him a true Cajun. His practice focuses on restorative rehabilitation and cos-
metic enhancements. He graduated from LSU School of Dentistry in New Orleans in 1994. He has
been president of his local dental society and is an associate professor at LSU School of Dentistry.
He has been a faculty member of the Institute of Oral Art and Design (IOAD) in Tampa, Florida and
the Pacific Aesthetic Continuum (PAC~Live) in San Francisco. He is a member of the ADDA, LDA,
ADA, AGD, AACD, and his Fellowship in the Academy of Comprehensive Esthetics. He has pub-
lished over 50 articles on esthetic dentistry as well as incorporating technology into a general den-
tistry practice in leading dental journals such as Dentistry Today, CERP, Inside Dentistry, Dental
Economics, and PPAD. Many of his techniques and articles can be found on his website . He may
be contacted at 337-234-3551 or on his cell at 337-344-2564.

Simplified Techniques for both Beautiful and natural Composite Veneers and fillings

The patients general dentist are now seeing are becoming more and more con-
cerned with not only their dental health but also their dental appearance. Porcelain is
a fantastic restorable material but not every patient can afford it. Composite resin is a
great alternative but the dentist used to have to possess extreme artistic talent to cre-
ate both beautiful and natural looking restorations. Learn how the latest generation of
composite material practically blends itself to the natural tooth taking most if not all of
the guess work out of the dentist hands. Every general dentist can also be a dental
artist regardless of their experience. Let me show you how!

During this lecture | will cover all aspects of composite restorations. This will include case
selection, placement technique for anterior and posterior restorations, bleaching techniques, case
presentation, and photography.





