


READ THIS IF YOU ARE A CALIFORNIA
DENTIST WHO WANTS TO LEARN HOW TO
GIVE BOTOX INJECTIONS
THE MOST COMPREHENSIVE HANDS-ON
BOTOX TRAINING FOR DENTISTRY IN THE
WORLD GIVEN BY THE CREATOR OF THE
DENTAL T'HERAPEUTIC PATENTS -

Prosgrasn Approval for
Continuing Education

ADVANCED BOTULINUM TOXIN (BOTOX®)
TRAINING FOR THERAPEUTIC DENTO-FACIAL
CONDITIONS

Cost: $1250 including all materials (disposables + up to 15 units BTX)
to be used only at the meeting. Learn how to use Botox® as a
pharmaceutical splint for parafunctional clenching and pain, to control
orthodontic forces and prevent the associated side-effects on facial
ethetics.

Dr Katz’s techniques have been taught to 1000’s of dentists and physicians
internationally. He and his team will personally instruct injection techniques
and intensive hands-on sessions on your own patients (or you be a patient!)

Ask the course administrators to arrange a patient for you.

Registration is limited - courses sell out quickly.
CALL Ann now at (858) 550-9533 to register.

www.dentox.com
Fax your registration form on the back of this page




Course Registration Form:

Fax this page NOW to 858 550-9533. Contact person Ann Katz
Or mail to:Dentox Inc.
8654 Nottingham Place,
La Jolla, CA 92037.

ADVANCED BOTULINUM TOXIN (BOTOX®)

TRAINING FOR DENTO-FACIAL THERAPEUTICS
7JAGD UNITS Cost: $1250

Dentists with California licenses may inject Botox therapeutically as a
muscle relaxant to treat dentally related conditions. These include
limiting the effects of parafunctional clenching, angular cheilitis,
controlling detrimental orthodontic forces, controlling forces
responsible for relapse and dental procedural failures.

Please circle your selections carefully in black ink.

Courses Locations Dates Venues
Los Angeles June 8 Hilton Beverley Hills
San Francisco August 11 Four Seasons
San Diego December 1 Hilton Torrey Pines

CALL TO FIND OUT ABOUT PROGRAMS IN EUROPE AND SOUTH AMERICA IN 2007.
Name

Address

City State Zip

Email address

Phone Fax
Credit card: Visa Mastercard
Card Number Exp. Date Security Code

CANCELLATION POLICY: Refundable until 30 days before meeting minus $175 handling fee. Thereafter fee
transferred to another date for an additional $175. Course fees will be fully refunded if course is cancelled by
organizers. No refund for not attending without canceling. No refund for course related expenses under any
circumstances. Cancellation only accepted with written notification by course administrators.

REASONS FOR NO LATE REFUNDS: Registration is intentionally limited to small classes. There are expenses
relating to each attendee whether you attend or do not attend. If you fail to attend without early cancellation your
place could have been taken by another attendee

Signature Please send copy of professional license with this application.
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PROTESSIONAL PRACTICE SALES




O S ““How Much is Your Practice Worth?”

Sellers need to know the range of values, which may vary significantly. A fair price to one buyer may not be a
price another Dentist could invest. Some sellers merely say, ** Get me the top price.” Some Sellers want a Buyer
whose dental philosophy is similar and will treat their patients as they have treated those same patients.

The cash flow predictable to a degree may not be the same for two different Dentists. Buyers need to be confident they
can perform as the Seller has performed and hopefully more so as Buyers hopefully have energy levels that surpass a
Seller’s and are willing to do procedures that the Seller refers out and if necessary work more hours. All Buvers have
different experiences. It is up to the Buyer to know when his/ her experience matches a Practice Sale Opportunity.

In days past, young Buyers could enroll in “Dale Carnegie” classes to learn “street sense” to be empathetic with a
patient’s needs first, knowing that they are in practice for the long haul and not so concerned about an immediate big sale.
Big sales occur for those who have gained the patients trust by first making a friend.

I like to tell the story of a Seller who sold his practice last year to a young lady Dentist. The Seller explained to the Buyer,
“ 1 love it when patients come to me from a competing HMO office with a full mouth diagnosis that adds up to ten to
twenty thousand dollars.” The Seller said, | tell the patient, “Don’t show me!!”, “Don’t show what the other Dentist says
what you need.” First, tell me “Why did you come to see me?” What is your immediate need? Then the Seller says, he
takes care of the immediate need, introduces the Buyer to his Hygienist for his/her next cleaning. In so many words, the
patient walks out with his immediate need satisfied, plans for his next appointment with the Hygienist and the Seller has
a new friend and a lifetime patient. That patient then is added to the Seller’s Gold Mine list. The HMO office pre-sold
cosmetic needs possible for that same patient. The Seller now has the advantage of determining where and when the
patients dental 1Q matches his economic abilities and does what he can when the patient has the ability to pay. It's called
COMMON Sense.

Respectfully - Thomas M. Fitterer
EMERGENCY SALES
Seller’s recent Hospital stay necessitates Santa Margarita 3,000 sq.ft., 10 Op office and Beautiful 5 Op office
downtown Riverside, for immediate sale. Call P.P.5.

CONVENTION SPECIALS
East San Diego/El Cajon/La Mesa - Beautiful new like 10 Op. Shopping center. Merger Candidate. Absentee
Seller invested $400,000+. Bargain at $385,000.

HMO Offices
Rancho Cucamonga - Hesperia - Tustin - Riverside - Temecula - San Diego - Monterey Park - Rialto Million
Dollar Offices (1) East Riverside - (2) La Quinta/Indio - (3) Monterey Park - (4) Temecula - (5) Rialto - (6)
Bakersfield - (7) Laverne - (8) Rancho Cucamanga

GOLD MINES - YET TO BE MINED
(1) Cucamonga/Alta Loma - Shopping Center with super large base of patients (2) Bakersfield -  (3) Santa
Ana /Tustin Gross $800,000 with R.E. (4) Tustin Bird House dentally designed like a boat. Grossing $450,000 -
(5) Korean/Am. 101 /Vermont - (6) Chinese American Monterey Park.

PRACTICES WANTED - VENTURA to SAN LUIS OBISPO - ORANGE COUNTY - NEWPORT -
SAN DIEGO - LARGE PRACTICES everywhere. SACRAMENTO - SAN FRANCISCO - EAST
SIDE - WEST SIDE and all around the town.

Professional Practice Sales, Inc.,(714) 832-0230 - www.ppsdental. com - (800) 695-2732




“When | sell my practice,

| want....... | further want...
...to get the most money for my hard work, ...to protect my staff,
...to keep the “For Sale” status confidential, ...the most qualified

...the process to flow smoothly successor possible,

and quickly with my being in control, ...to be properly protected

...and to talk to interested after the sale,

buyers right away. ...and to look back and feel
good about the decision

Professional Practice Sales has spent which | made!

40 years in carefully crafting the
business of brokering dental
practices into a practiced art.
We truly understand the issues.

Talk to us.

Learn how Professional Practice Sales

can help you meet your goals at —_

this time in your career. We are big enough

to provide the services you require, yet small

enough to deliver the personal attention you deserve.

At Professional Practice Sales we have always

operated at a higher standard. Expect it,

demand it! Our reputation depends |
upon it. Do not settle for less. '

VS

PROFESSIONAL PRACTICE SALES
18410 Irvine Blvd., Suite A, Tustin, CA 92780

. v
714-832-0230 « B00-695-2732 » Fax: 714-832-7858 e
www.PPSdental.com ' L
la
e '

E malil : ppsinchet@aol.com

Please Visit Us at CDA Booth 1157 in Anaheim



Professional Practice Sales, Inc.

Specialists in the Sale and Appraisal of Dental Practices
Serving the professions since 1966

How much is your practice worth??

www.PPSDental.com

BUY-SELL-TRADE (TAX DEFERRED)
Call P.P.S. Today
100% Financing available within 30 days,
financing approval within 6 days.
PPS NO. CALIFORNIA - (415) 899-8580

Morthern CA website.www. PPSsellsDDS.com
5880 - Downtown Oakland Hi rise — Collected $588k in 2005 with very strong
profits. 4 chair bay has 3-walls of glass. FP $310,000
5850 - Santa Rosa— Memorial Hospital Medical Village. Great starter opportunity.
2 Op office wi12yr obd equipment in great shape. $135kiyr / FP 575,000
5891 - Ortho Practice — San Francisco East Bay — Growing family community.
5375k yr on part time schedule. 5 chair bay plus Exam room. FP $75,000
5885 - El Dorado County's Placerville — Long est. Collections of $T00k with
profits of §290k on 3.5/day wi.Strong Hygiene department. Well equipped.
58086 - Sacramento's El Grove — Great opportunity in fast growing area_Lots of
patients. Well designed - FP $160k
5868 - South San Jose - Intersection of Highways 85 & 101. Steady
$1,000,000/year performer. 6 days of Hyglena.
5888 — San Joaguin Valley's Merced, Community is growing with new UG
Campus. Beautiful office with over $180k invested, Not yet 3 years old,
5800 - Centra Contra Costa County — Long est. & very successiul Managed
care practice. Performing at the 51.5 millianiyr level wigreat profits.

- Southern Sonoma County = Callections in 2005 topped $820k with $300k
in Profits. 3.5 days of Hygiene. Explosive growth occurring nearby.
5202 - Sacramento's Roseville - Right off interstate B0. 5 year old, custom
designed suite, Computerized ops & digital radiography. Has averaged

$345K y7 in collections the last 3 years.

Prospective Buyers — For Hot Releases Submit your
Resume by facsimile mail (‘?14] 832-7858 or
E-mail PPSIncnet{iaol.com
PPS SO. CALIFORNIA - (714) 832-0230
Website - So. CA www.PPSdental.com
1005 - Hemet — Beautiful office - $450k investment — Shopping ctr. F.P.§350k

1017 - Palm Springs/La Quinta area- Estab 40 yrs. New owner 14 yre. Like
new 8 Ops. Hi tech office. Grossing $1.4 mil. Fantastic opportunity.
Mew DDS can achieve $2.5 million first yr. FP $1.2 Million

1068 - Irvine G.P.Grossing $180k—Cap cks $Zk+/month. Lowest rent in Irvine

1078 - Mevada-Historic city. GP wants partner. Gross 5600k F. P. $550,000

1084 - 2 Practices near Bakersfield. Groas $750k+.Free standing bldg
Included in sale,

2038 - San Bernardino shopping center location. 1,500 sq.ft.4 Ops. Collects
$300k annually. Absentee run. A Bargain

2063 - Fontana area. Shopping center = GP- 3 Ops, Sees a lot of new patients.
Collects over $300k annually. 1,200 sg.ft - Good lease available

2063 - Down town LA Esth GP collects 510k mo. Property also available.,

2065 -8.0.C. Are you losing your lease. Shopping center location in Aliso
Viejo, Great opportunity, Seller will finance @ 8M1M/2 % interest

= = §7T30k in contracts receivable, B ops,F. P 3400k,

2078 - Downtown near Staples. Lady DDS gross 5380k working 3 ': days.
More volume available. F.P. $150k.

2099 - Hunfingten Park, Est. 20 yrs. 1 day only, produces $10k/ma,

3005 - Temecula/Murrigta Hot Springs. HMO-Grossing $1,400,000.
w513,500/mo HMO checks. Absentes owner.

3006 - CovinaWest Covina HMO Grossing §1,100,000 wi$idkimo. HMO
cks. Newly renovated. FP. §1,100,000, RE $1,800,000. Absentee owner.

3007 - Lamont/Arvin- Practice with RE. Newly renovated. Beautiful bargain.

5901

ORTHODONTIC BUYERS NEEDED 4 50. CALIFORNIA

3012 - Apple Valley area — HMO - $12k Cap checks per month. R.E. in newly
renovated office avallable at $1,385,000. Practice $850k.
3020 - Anahelm — Harbor Blvd, — Hi identity. 1 year new. Great start. Great
lease. 6 ops, 3 equipped. F_P. 5205k,
3022 - Riverside — G.P. Profeasional bullding. Gross $394k. 4 Ops, F.P. $350k
3023 - Hawthorne — HMO Practice. $5k/month Cap. 4 Ops, Gross §550k, net
5350k, F.P. $3B5,000. Great price.
3024 - Rialto-HMO $20kimo Cap. Average 3800k Gross, $500k Net
3026 - Location in Santa Ana, 3 Ops in 500+ 5q.1
. itti 3 — Super hi identity location within super
market shopping center with low rent. B Ops, 4 equipped.
3030 -W. LA - Prastigious location. Seller Pedo/Ortho. Also doing some
G.P, Low overhead. F.P. $285k.
- in = Lady DDS since "81. 6 ops with $1mil potential, Lots
of cash . A bargain at 5450k,
3034 - San Diego - Hi Identity — 3,000 sq.ft.. Newly est. $2,500/mo. HMO cks.
Absolutely gorgeous, 9 ops, § equipped. Now grossing 530k/mao.
3035 - San Marcos— Hi identity shopping ctr.Grossing 5300k+ Est 8 yrs.
3036 - L.B./Paramount long esthd corner dental bidg. Now gross $200k.
@ - 0.C. Beach location Cnly. 3 Ops equipped. Turn key location.
- Apple Vallay — Shopping center. Hi identity major intersection. 8 Ops.
Grossing $800k. Established 20+ yra. F.P. $685k.
3044 - So. OC GP. Est. in long time shopping ctr. Insurance only practice.
3045 - Cucamonga area. G.P. C& B. Gross $400k, $1 Million shopping center
3046 - Upland/Rancho Cucamonga. Beautiful HMO office. Collects $800kiyr
3047 - Korean G.P4@ 101 & Vermont. Est 30+ yra.Senlor Seller refers out a lot.
3048 - Santa Ana/Tustin G.P. Gross $800k+. Indemnity plus PPO. Esth 35 yrs.
3048 - 5.F. Valley. Class AAA Shopping Ctr.Beautiful 7 ops.Speclalty location.
3050 - Sants Margarita — Newly eat.. 3,000 sg.ft Lots of Options. 10 ops.
3061 - Monterey Park, HMO GP, Est. 30 yrs. 1,350 sq.ft. 5 Ops. 4 Hygiene days
3054 - E. Riverside-Gross $1.4 Mil. Refers out 2000rtho casesimo.$2,5k 1% yr.

*FOUNDERS OF PRACTICE SALES**
100 years of combined expertise and experiencel
3,000 Sales - - 30,000 Appraisals
**CONFIDENTIAL™
PPS Representatives do not give our business
names when returning your calls.
*BUYERS AND SELLERS SAY*"
"We have dealt with other brokers - we like
¥OUR professional expertise. We will recommend
1n_u to all our friends. Thank you."”

Southern California
Tom Fitterer, Dean George & Wally Murray
PPS So. California (714) 832- 023{l
Fax (714) 832-7858 E-mail; PPSincneri@aol.com
Web address: vow ,PPEDEHME.GHIJ‘I

Come see us at the Anaheim Convention
May 4 — 6™, 2007
Booth #1157

Wanted - G.P.’s in all areas. This is the Hottest Sellers Market in
History. Sellers may want to relocate to take advantage of this
Sellers Market. Get excited and build new practice in high growth
area.

SELLERS-FREE APPRAISAL (800)695-2732

SELLERS-FREE APPRAISAL(800)695-2732

Please Visit Us at CDA Booth # 1157




Buyers and Sellers:

Sign on with the winning team

PS excels at explaining .|l'
options to enhance your
bottom line. This is the Hottest
Sellers market in history.
Consider cashing in and doing
it again in a rapid growth areal
Wally Murray

Thomas Fitterer .

Dean George
BUYERS AND SELLERS {
Register for HOT LISTINGS &
IMMEDIATE NOTIFICATION

Free Appraisal for Sellers:

Professional Practice Sales, 1

18410 Irvine Bivd., Suite g S
Tustin, CA 92780 L
714.832.0230 + 800.695L3732

Fax: 714.832.7858

] L] | | I _. e 1] [z ]
mwr Personal Service, mail or fax back. Inquiries will be kept in confidence.
PPS, Inc., 18410 Irvine Blvd., Suite A, Tustin, CA 92780 Ph: 714-832-0230, 800-695-2732 - Fax 714-832-7858

I I want immediate attention on a Practice to buy.

Location Cirossing %

| I want to sell my practice.

Mame_

Address City State Lip

I E-mail Phone Wbl Home
— — — — — — — — r—
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APPLIANGE THERAPY




THE MOST EFFECTIVE RESOURCE FOR LEARNING APPLIANCE THERAPY

Now get the Principles of Appliance Therapy Textbook
hardback, binder and online versions together for one low price!

Now you can get this combination for only $150 (plus S&H) - a savings of $160

£ bt Tty g s sty 0 Bt [opa ) o by gl Tl 1 -._,_u_'n"
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an:iples of Apphance Therapy
for dults and Chnldren

Roi Ve, DTS & ok 03 untian, SLE. A

AKE
Total Value of this package is m"*‘

over $300 - Buy online and -

SAVE 50%!!

THE ONLINE TEXTBOOK FEATURES ' THE PRINCIPLES OF APPLIANCE THERAPY
* Easy to search for exact 21 Chapters —p < Codes Eaci
: > ind Fees and Codes Easily
appliances by number or name Over 500 appliances! Model number references o fee
. . . \ schedule and insurance coding
* View videos on adjustment — —
P Descriptions and Objectives
0 q = Describes the appliance and
» See appliances not yet available mta, desired therapy
. age — e
in the hardback edition e b L Advice and Protocols
acn I Expert advise on treatment
. Get instant answers o s s 03 procedures and protocols
m == Hundreds of Photos
» Complete textbook content I I i I .ﬂ Full-color detailed photographs
available anywhere - any time oco of hundreds of appliances
p— Easily Find Tools
gy and Accessories
‘ 4] o, ¥, Icons lead to correct category
SMIA\ ® 7 s See Related Appliance
T —— == M = Configurations

FOUNDATION Related appliances are

in the same section

A Member of the Appliance Therapy Group

| -
: : To receive your textbook package www.ApplianceTherapy.com
A at 50% off visit our website: 800-423-3270
= s > Www.ApplianceTherapy.com/promo

ENTER C46 IN THE CODE BOX




IMMEDIATE SPACE MAINTAINERS
NO IMPRESSIONS! NO MODELS! NO LAB FEE!

Our new money-saving Immediate Space Maintainers are ideal
for preventing space loss for those patients who experience
early loss of primary molars. Pre-welded to stainless steel
bands or crowns, these easy-to-use space maintainers come
with various components, from the simple spacer or spacer
with rest to a drop loop spacer, and even a distal shoe.

Band
4:(?—2?)0 StarterKit, 50 pcs (1 ofeachsize).................... $299.00 F RE E BA N D

440-220* DeluxeKit, 100 pcs (2ofeachsize).................... $449.00

*Deluxe Kit includes FREE Tube Crimper s EATI N G
Replacements,packof2................oooiiii .
TOOL WHEN
440-110 FirstPri Cc Kit,28 crowns .................. $165.00
e irst Primary Crown Ki crowns Yo U o RD E R

Second Primary Crown Kit, 28 crowns . . . ........

440-130 First Permanent Molar Crown Kit, 28 crowns . .. . ... $165.00 o N LI N E! !

Band Seating Tool

Cement Tube Crimper

Get a FREE Band Seating tool y

- 800-423-3270 e

www.ApplianceTherapy.com 2nd enter the coc



( .80} MAINTAINERS )
LABORATORY
Get Started With Appliance Therapy Today... 5 0% %@WW@W

Appliances Products Education Diagnostics Membership Corporate

c . -Jerald Simmons, MD, Neurologist , Sleep
(13 2
They give you new knowledge and new skills Specialist & ATPA Board Adviser

“I clearly recognize the benefits I've been able to provide my
patients who have been properly fitted with a mandibular advancing
appliance for treatment of their sleep apnea . . . those treated by Space
Maintainers Laboratory have done extremely well. More dentists should
take an active role in identifying and treating these patients.”

The TAP T Appliance

Appliance Therapy offers a variety of treatment options for your patients
suffering from snoring and sleep apnea. The American Medical Association
has now determined that oral appliances should be the first wave of defense
against this affliction. Get your free full-color brochure on how implementing
snoring and sleep apnea treatment can benefit your patients and your
practice by logging on to our web site and entering the code below.

o get your free copy of the Snoring and

FR‘EE @E @‘R‘E@UTS leep Apnea Practice Building Bulletin
and 2 units of CE credit visit
www.ApplianceTherapy.com/promo

800-423-3270 ..ccnter the coue C49

www.ApplianceTherapy.com



second EENyopinion NOST CS

Diagnostic Member of the Appliance Therapy Group

Accurate Diagnosis is Essential

to an Accurate Treatment Plan The Second Opinion is the
Diagnostic Member of the Appliance

Therapy Group that offers a wide range of
services to help you with your patient consultations,
diagnoses, treatment planning and case presentations.

ation is Vital to Achieve Case Acceptance

SUBMIT A CASE ONLINE

Upload digital patient records and receive
completed Digital or Printed evaluation reports
all with a few clicks of a mouse.

APPLIANCE DESIGN SERVICE
Step-by-step report to assist doctors with simple
Phase T minor tooth guidance cases.

ORTHODONTIC DIAGNOSTIC SERVICE

A comprehensive “patient specific” treatment
i planning service provided by our on-staff Dentist,
“Dr. Rob Veis. A true “Second Opinion.”

- CEPHALOMETRIC TRACING SERVICE
Send us a digital or traditional cephalometric
x-ray and we will provide an accurate and easy
to understand cephalometric analysis. “Hand”
tracings simply pale in comparison.

' VISUAL AID OPTIONS
> A variety of imaging services to help in diagnostic
o evaluation and case presentation.

STUDY MODEL FABRICATION

Economical Consultation Study Models or High-
Quality Board Study Models.

PHONE CONSULTATIONS
Talk “one-on-one” with our appliance design experts.

1%

SPECIAL OFFER:  ywww.ApplianceTherapy.c

To receive a 25% discount on your first
“Submit a Case Online” request, visit

Z"rfﬁAé".’ﬂa;’ﬁTﬁZaiyi'°i°Z"’é‘2{"§ 800-423-327




