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WOOD & DELGADO

Proudly Present this Continuing Education Seminar on 

Dental Practice Act/Practice Transition Issues
Featuring

Patrick J. Wood, 
Founding Partner of Wood & Delgado

Attorneys at Law
The Authority in Dental Law

1 Park Plaza    1 Embarcadero Center     24739 Jefferson Avenue
Suite 1250    12th Floor     Suite 105
Irvine, CA 92614   San Francisco, CA 94111   Temecula, CA 92590

Dental Practice Act: in depth study of the Dental Practice Act using real life cases, 
changes in existing law, application of existing law to everyday business transac-
tions, employment law, HIPPA, compliance from a business standpoint, etc.

Practice Transition Issues: focus on Practice Sale Agreements, Associate Buy-ins, 
Partnership Agreements, Leases, Associate Agreements, Entity Formation and 
other relevant business documents associated with dental practice ownership.

“After hearing from countless dentists that they had never been given much information in a dental law 
class that actually kept them out of trouble, we designed this course to advise you from a lawyer’s 
prospective on how to comply with the Dental Practice Act.  The class is also designed to cover business 
and transition advice our clients find so helpful to their dental careers.  I strongly recommend you 
enroll, it may be the most important CE class you attend this year.”

(800) 499-1474 / www.dentalattorneys.com

March 24, 2007
10:00a.m.-2:00p.m.

Mission Valley Marriot
8757 Rio San Diego Dr.
San Diego, CA 92108
lunch will be served

March 25, 2007
9:00a.m.-1:00p.m.
Sheraton Cerritos

12725 Center Court Dr.
Cerritos, CA 90703

continental breakfast

March 31, 2007
9:00a.m.-1:00p.m.

Warner Center Marriott
21850 Oxnard Street 

Woodland Hills, CA 91367
continental breakfast

4 C.E. Units

- Pat



Attorneys at Law
WOOD & DELGADO

Patrick J. Wood is the founding member of the Wood & Delgado law 
firm and has been representing dentists for over 20 years. Mr. Wood 
received his B.A. degree from UCLA and his JD degree from South-
western University. He was admitted to practice law in California in 
1978 and has lectured extensively at dental conventions, dental soci-
eties and dental schools. Wood & Delgado negotiates over 200 dental 
office leases and is involved in over 150 dental practice sales each 
year, as well as defending dentists from Dental Board actions.  The 
firm has represented over 3,000 dentists in business transactions 
since 1984 and has offices in Irvine, Temecula, and San Francisco, Cali-
fornia.

Registration FormDental Practice Act/ 
Practice Transition (Please Print in Capital Letters)

Cancellation Policy:
Cancellation 7 days prior to the Seminar, a one-time credit will be issued for the next seminar.

                                                                               No refund or credits will be given, if cancelled

 within 7 days of the seminar.

Name:
.I.M                 tsriF             tsaL 

License No.

Mail the REGISTRATION  with check  to:   4195 Chino Hills Pkwy., #522 •  Chino Hills, CA 91709

Course Date Tuition
March 24, 2007
10:00a.m.-2:00p.m.
Mission Valley Marriot
8757 Rio San Diego Dr.
San Diego, CA 92108
March 25, 2007
9:00a.m.-1:00p.m.
Sheraton Cerritos
12725 Center Court Dr.
Cerritos, CA 90703

March 31, 2007
9:00a.m.-1:00p.m.
Warner Center Marriott
21850 Oxnard Street Woodland 
Hills, CA 91367

Before
3/15/07

$109.00

$99.00

$99.00

$119.00

$119.00

$119.00

Before
3/15/07

On-Site or 
AFTER 
3/15/07
Before
3/15/07

On-Site or 
AFTER 
3/15/07

On-Site or 
AFTER 
3/15/07

Please fax registration to confidential 
fax number (800) 511-2138 

Registration and Payments are also accepted on-line 
at http://www.dentalattorneys.com

Pay by Check or Credit Card      Visa       Mastercard

Card Number: 

Card Holder Name:
 
Card Holder Signature: 

Expiration Date:         3 Digit Security Code: 

Phone:          Fax:                                   E-Mail: 

Address:                      City:      State:         Zip:

Make checks payable to : Wood & Delgado
Mail registration with check to: 1 Park Plaza, Ste 1250, Irvine, CA 92614-8509

Dental Practice Act/Practice Transition Issues
4 C.E. Units
Sponsored by:

™

PROFESSIONAL PRACTICE CAPITAL

Financing your professional future

800.456.2779 / www.ppcloan.com



SOUTHERN CALIFORNIA
ACADEMY OF GENERAL DENTISTRY











PUNJABI DENTAL SOCIETY



AN AWARD WINNER INTERNATIONAL ORGANIZATION
PROMOTING EXCELLENCE IN DENTAL EDUCATION

Over 1500 Members Strong

Presents
A Must attend seminar for you and your staff

CALIFORNIA DENTAL PRACTICE ACT.
INFECTION CONTROL & RISK MANAGEMENT

BY
ATT. WOOD & DR. CHAO

On
FEB. 25TH, 2007 (Sunday) 9:00 am till 5:00 pm

(AGD & CA Board 7 hrs C.E. units)
At

EEEEMMMMBBBBAAAASSSSSSSSYYYY    SSSSUUUUIIIITTTTEEEESSSS    HHHHOOOOTTTTEEEELLLL
900 EAST BIRCH STREET, BREA CA 92821

FOR REGISTRATION / MEMBERSHIP / STAFF DISCOUNT OVER THE PHONE PLEASE CALL

TOLL FREE 1-866-422-5573 ( 1-866-4-CALL-PDS) OR 909-933-9076
We accept Visa, Master card, American Express & Discover

VISIT US ON OUR WEB SITE: WWW PDSOCIETY. COM TO DOWNLOAD MEMBERSHIP FORM
Make check payable to

PDS
1361 E. 4TH STREET  ONTARIO, CA 91764

(  Please pr int  in  capital  let ters or  at tach your business card )

Name DR/RDH/RDA/DA__________________________________Lic no__________
Circle one                     first                   middle initial                  Last

Address_______________________________________________________________

_
city                                                              state                                                   zip
Phone no                                         Fax no                                 e-mail
ARE YOU A PDS MEMBER       YES            NO           Membership no___________________________________

COMPLIMENTRY LUNCH & PARKING INCLUDEDCOMPLIMENTRY LUNCH & PARKING INCLUDED
REGISTRARION FEE                                 Before Feb 17th, 2007                After Feb. 18th, 2007

Non-members                         $ 89.00                              $ 99.00
Dentists Members                                $ 79.00                              $ 89.00

Non-members                         $ 69.00                              $ 79.00
Hygienist/R.D.A. Members                                $ 59.00                              $ 69.00

Dr. R. Salwan
President

Dr. D.P. Singh Nagra
Chairman





 SOUTHERN CALIFORNIA INSTITUTE FOR
  ADVANCED RESTORATIVE DENTISTRY









Lifecycles 
  of a Successful Dentist.

a powerful five-part seminar series

For more information or to register by phone, call:  

661.257.4130 CE Credits are available

Lifecycles of a Successful Dentist, presented by Dental Concierge United, is a 

five part seminar series designed to give you a clear vision of what it takes to 

become a success in the world of dentistry. Experts in the industry will teach 

you how to master your journey from the beginning to the end of your career.

Sign up today for this exciting series which includes:

> Planning and Preparing for Practice Ownership
>  Practice Marketing Workshop
>  Check-up from the Neck-up
>  Choosing an Exit Strategy from Dentistry 
>  Wealth Building     (see full schedule on back)

Registration Form
Complete & submit 

registration form via fax at:

661-257-8584

or mail with payment to:

26027 Huntington Ln.
Suite A

Santa Clarita, CA 
91355

Attendance Fees:
(per seminar)

Name:_____________________________________________________________

Phone:_____________________________________________________________

Payment:   Check     Visa    MC  Amount Enclosed:__________________

Credit Card #:_______________________________________________________

Signature:_____________________________________   Exp Date:___________

Doctor Fee $49    Spouse $20    Staff Member $29



Planning & Preparing for Practice Ownership
   Fountain Valley > 1/19/07      Santa Clarita > 5/25/07      Ontario > 7/6/07

• Is it possible to own your own practice
• Define what type of practice you really want
• Develop a plan for yourself and your business
• Start-up  vs. practice acquisition
• Surround yourself with the right people
• What’s important and what’s not

Practice Marketing Workshop     San Francisco > 1/26/07     

   Fountain Valley > 2/2/07     San Diego > 3/30/07      Fountain Valley > 4/27/07    
   San Diego > 6/15/07     Fountain Valley > 8/10/07    Santa Clarita > 10/12/07

• Creating a powerful identity and branding your practice
• Implementing an effective external marketing campaign
• Utilizing successful internal marketing and case presentation programs

Check-up from the Neck-up
   San Diego > 3/9/07       San Diego > 6/8/07       Fountain Valley > 11/9/07

• Developing a strong foundation for your practice
• Achieving the goals of the practice
• Developing a strong team for the practice
• Becoming a strong leader in the practice

Choosing an Exit Strategy from Dentistry
   Fountain Valley > 4/6/07      San Diego > 6/22/07      Ontario > 7/13/07
   Fountain Valley > 8/3/07      Fountain Valley > 11/16/07

• At what age should you begin to develop an exit strategy?
• How do you maintain the value of your practice
• What is the best exit strategy for you
• Should you sell half now and half later
• How do you determine the real value of your practice

Wealth Building     San Diego > 6/29/07        Ontario > 7/27/07
   Fountain Valley > 8/24/07    Santa Clarita > 10/26/07    Fountain Valley > 11/2/07

• Selling a business TAX EXEMPT
• Retirement plans(401k, IRA etc..) TAX EFFICIENT or TAX INEFFICIENT
• The 3 stages of WEALTH – accumulation, distribution and conservation
• The financial x-ray, why everyone should have one!
• Protecting your business and personal assets (maximize protection and minimize the cost)
• The importance of a will and trust
• The economic life value of a doctor/dentist
• Spending your hard earned wealth in retirement

Lifecycles 
  of a Successful Dentist.

2007 seminar schedule

register today!
661.257.4130



AB DENTAL USA




























