


 
 

 

 
 

Introducing  
Bob Affleck 

Partner/Director of Business Development 
 

 
Greetings and a warm hello! 
 
It is with a great deal of excitement and enthusiasm that I am announcing my new position with Practice 
Transition Partners, Inc.  I will be serving California dentists as the Director of Business Development along 
with their current Southern California Representatives, Kerri Matz McCullough and Donald Stanley. Practice 
Transition Partners is a well established, professional firm committed to exclusively working with dentists in 
the sale, acquisition, merger and valuation of dental practices.  I have come to know the principles that make 
up Practice Transition Partners, Inc. and can assure you that we share the same professional, confidential and 
responsive dedication to excellence and integrity that I have been committed to during the past 17 years of 
serving dentists associated with Matsco. I look forward to continuing my long-term relationships as well as 
developing new acquaintances in the dental community through my new position. 
 
I currently reside in the Orange County area and have over 17 years of experience in the dental industry as a 
Regional Sales Manager for Matsco; providing dentists with their practice financing needs. During that time, 
I have helped hundreds of dentists buy and start-up their dental practices. I have a strong business 
background and I am a sought after speaker for many Dental Societies and the American Dental Association.  
My greatest passion is to help educate dentists on the business side of dentistry; ultimately helping them get 
where they want to be.  
 
At Practice Transition Partners, Inc. we want to make sure that selling or purchasing a dental practice is a 
positive experience.  We offer personalized service to each of our clients. Our team of experienced 
professionals will carefully handle your transition from the initial practice valuation to the final closing 
meeting. I invite you to contact us to learn more about our nationwide services or to set up an appointment. I 
welcome the opportunity to personally discuss your practice transition plans, whether a transition is in your 
near future or a few years down the line. 
 
Sincerely, 
  
 
 
Bob Affleck 
Partner/Director of Business Development 





 

 

 
 

Presents 
Interactive workshops for buyers and sellers 
designed to help you realize the possibilities! 

Yes, we help dentists successfully buy and sell practices all the time, but that’s not the most 
important area of our expertise.  Anyone can sell you something.  We go the extra mile by 
educating our buyers and sellers to ensure each transition is smooth, profitable and gives both 
parties what they truly desire. 

Seller Workshops 
If you are thinking about selling your practice within 
the next few years, this is a workshop series you can’t 
afford to miss.  Learn how to create a practice that not 
only sells quickly, but also helps you realize the 
maximum in profits.  Our system is designed to help 
you create a practice sale that will continue to give 
your patients the quality experience they are 
accustomed to long after the sale is complete.  For a 
smooth transition our workshops are essential. 
 
March 20, 2008 
Develop Your Exit Strategy, Before It’s Too Late: 
Does your exit strategy need refining to meet your retirement 
goals?  
Location:  Irvine, CA                               Time: 6:00 – 9:00pm  
 

April 17, 2008 
What Is The Value Of Your Practice?  
You can impact the value of your practice more than you 
may know. 
Location:  Irvine, CA                            Time: 6:00 – 9:00pm 
 

May 15, 2008 
Increase The Value Of Your Practice: 
Creating additional value prior to selling your practice.  
Scorekeeping and monitoring to improve patient care and to 
maximize your practice. 
Location:  Irvine, CA                            Time: 6:00 – 9:00pm 
C.E. credits 
 

June 12, 2008 
Get The Most Out Of Your Practice:  
Practice Growth and Transitions 
The “How To” of  successful growth and proper office 
systems.  Improving patient care through thoroughness. 
Location: Irvine, CA                             Time: 6:00 – 9:00pm  
C.E. credits 

Buyer Workshops 
Are you ready to buy your dream practice?  Let us 
help you know what to look for in order to realize 
your dreams of a smooth running, profitable practice 
with the best growth potential.  Many buyers fall in 
love with a practice for all the wrong reasons.  Learn 
what to look for and how to determine if the practice 
you want is really the best practice to get you to your 
ultimate goal.  Our workshops are a foundation to 
help you create and realize your dreams. 
 
March 27, 2008 
Prepare Yourself for a Successful Career 
Strategies to help you create a solid foundation for your 
career, along with avoiding the pitfalls that can hinder 
your financial success. 
Location: Irvine, CA                         Time: 6:00 – 9:00pm 
 

April 22, 2008 
Prepare Yourself For Practice Ownership: 
Understanding practice value, financing options, growth 
projections and financing needs. 
Location: Irvine, CA                         Time: 6:00 – 9:00pm 
 

May 22, 2008 
Prepare Yourself For A Positive Transition: 
Vision, Mission, and Goals:  The cornerstone of a great 
transition.  Focus on improved patient care to create the 
practice of your dreams. 
Location:  Irvine, CA                        Time: 6:00 – 9:00pm 
C.E. credits 
 

June 19, 2008 
Your Future Depends On This: 
Transitions that provide comfort and excellent care to 
patients in your new practice.  What to do, what to avoid. 
Location: Irvine, CA                        Time:  6:00 – 9:00pm  
C.E. credits 



. 
 
 
 
 

Buyer and Seller Workshop Registration Form 
Please complete the following form to register for these exclusive workshops provided by: 

                          

1.  Enrollment Fee:   

1)  Name_________________________________________ Title________________ 
 
Email Address______________________________________________________________ 
 

Select the workshops you would like to attend.      Buyer   or     Seller 
 

  #1   #2   #3 #4 All Four
3.  Practice Information: (Please Print)

4.  Method of Payment: 

Please fax your completed form today to reserve your seat.   
Seating is limited to the first 20 registrants. 

 
 Register by Phone at 888-789-1085 and speak to Katie.  Please have your credit card ready. 
 Check payable to: Practice Transition Partners.   

 

Mail to:  9891 Irvine Center Dr. #200 
              Irvine, CA 92618 
 

 Fax registration form to 888-789-7740.  Charge to:   Visa  MasterCard 
 
Card No._________________________________________________________ Exp. Date____________  
 
Signature_____________________________________________________________________________ 
 
Billing Address of Card__________________________________________________________________ 
 ______________________________________________________________________________ 

Practice Name__________________________________________________________________ 
Address_______________________________________________________________________ 
City__________________________________________ State_______ Zip code_____________ 
Phone_____________________________________ Fax________________________________ 
If needed, please contact me by phone at:  ____________________     cell    home    office 

2.  Names of Attendees:  (Please Print)

$129.00 per dentist, per workshop or attend all four at a reduced rate of $428.00.   
(A savings of $88.00) 

1)  Name_________________________________________ Title________________ 
 
Email Address______________________________________________________________ 
 

Select the workshops you would like to attend.     Buyer   or     Seller 
 

  #1   #2   #3   #4   All Four 



ALL COUNTY CONSTRUCTION



 
MOVING OR REMODELING YOUR OFFICE? 

COME SEE US AT BOOTH 785 FOR 
 FREE ADVICE ABOUT YOUR PROJECT 

 
FROM OFFICE DESIGN TO BUILD-OUT TO DECORATING 

WE CAN DO IT ALL FOR YOU  

ALL COUNTY CONSTRUCTION 
Specialists In Dental Office Construction With Over 19 Years Experience. 

 
T.I’s, Remodels, Expansions, Free-Standing Buildings, Turn-Key  

Packages, Free Estimates & Consultation 
100% FINANCING AVAILABLE 

 
Cell: 714 240-7179 

562 989-3350      888 302-6111 
3463 Atlantic Avenue #12, Long Beach, CA 90807 

www.allcountyconstruction.com 
allco3350@aol.com 

Lic.#669244 
LICENSED - BONDED - INSURED 

 

Unique Interior Designs  
Specialists In Dental Office Design , Bid Plans (Guaranteed  

to go through Plancheck) and Decorating  
With Over 25 Years Experience. 

 
Ren’e and George Fedyna-Certified Interior Designer, 

 are renowned Interior Designers whose offices have been published in  
Dental Economics, Advanced Dentistry 2000 and Doctor of Dentistry magazines. 
They are in BOOTH 785 offering free office design and decorating advice. 

 
For the Special Office You Desire 

♦ Customized to fit your needs 
♦ Enhanced to fit your style 

♦ Designed to fit your budget 
818 606-5664 

www.uniqueinteriordesigns.com 
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